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Introduction to
the Company
Vflyorions Technologies Pvt Ltd. is a leading IT company. 
Vflyorions is serving national and international clients to meet
their unique requirements from 2012.  We maintain a professional
approach at every step to ensure the highest quality work &
desired results for our clients. In 2018, Vflyorions got registered as
a Pvt.Ltd company .Then it was named as a VflyorionS Technologies
Pvt Ltd . VflyOrions is expertise in providing Data processing, Data
Mining, Voice process, Lead Generation, Demand Generation and
Sales services to organizations performing multifaceted activities.

- Everything we recommend has direct positive impact.
- You will become an important part of our company.



2012
Company begins its journey
with a small setup of 5 seats
with USA Project.

2018
Briefly elaborate on a
milestone the company got
registered as a private
limited and achieved a
success in this BPO industry. 

Present
We are working in many
different fields for company
organization and developed
our own campaign & our
own in-house projects
launched in USA.

2021
In this period we helped
many people to earn in the
Pandamic and started a
software development work
in USA Market as well as
Indian Market.

History



In an industry where simplification of ‘Data’ is the key to success, we
believe in being resourceful, innovative and responsive to the needs
of our clients and deliver qualitative consistency in our products &
services to make them cost effective, efficient and meaningful.
Our mission is to get employment from India, Philipinnes, 
Jamaica, Sri Lanka, Madagascar, Kenya, etc..

OUR MISSIONS...



To continuously engage ourselves in the process of ‘processing’
identify new avenues & opportunities, develop innovative products
that deliver optimum customer satisfaction and to nurture talent to
respond to the dynamics of changing requirements.

Our Goal is to spread our unique projects worldwide.

Goals and Strategy



“You can’t truly be successful at
Vflyorions Technologies unless you
are passionate about serving the
nonprofit community,” says 
Mr.Samuel Titus, Director and Market
Development at Vflyorions
Technologies Pvt Ltd.

Culture



A sale determines that the seller provides the
buyer with a good or service in exchange for a
specific amount of money or specified assets. To
complete a sale, both the buyer and the seller
must agree to the specific terms of the
transaction, such as the price, quantity of the
good sold, and delivery the services.

Sales
What is Sales



Vendor Marketing
Telecalling
Door to door Marketing

Types of Sales



Telecalling

What is Telecalling
TeleCallers Job. As the name suggests, Tele calling is to
initiate the telephonic conversation with the potential or
existing clients to generate leads or sales. Thus, 
Telecallers are the representative of the company, who
works on behalf of the third party to contribute to
generating sales for the company.



Communicational Clarity
Rapport Building
Retention and Recall
Product Knowledge
Active Listening
Objection Handling
Organization
Emotional Intelligence
Collaboration

 Telecaller skills for
successful telecalling

https://neodove.com/telecaller-skills/#Communicational_Clarity
https://neodove.com/telecaller-skills/#Rapport_Building
https://neodove.com/telecaller-skills/#Retention_and_Recall
https://neodove.com/telecaller-skills/#Product_Knowledge
https://neodove.com/telecaller-skills/#Active_Listening
https://neodove.com/telecaller-skills/#Objection_Handling
https://neodove.com/telecaller-skills/#Organization
https://neodove.com/telecaller-skills/#Emotional_Intelligence
https://neodove.com/telecaller-skills/#Collaboration


 Communicational Clarity1.

You only have a minute of the listener’s attention, so make each
word count. The main focus of this job is one’s communication
skills and if you sound robotic, chances are you won’t even get 30
seconds of your prospect’s time. 
It is also crucial for you to understand that you are not the only
one calling your prospect on a given day. There is no way to tell
how many calls the person may have received before you called,
what mood they may be in or anything else. What you need to be
sure of is what you need to convey and how concisely. 



2. Rapport Building

Calls are not merely about transactions. It’s important to make
the other person feel that you care and are here to solve their
problems and not just sell a product or answer a query and be
done with it.
Building rapport is an essential skill that needs to be cultivated
by telecallers to build stronger and healthier relationships with
customers and establish firm foundations of trust and affinity.

https://www.livemint.com/


3. Retention and Recall

A telemarketing rep must have amazing information retention
skills because if they forget what a prospect or customer has told
them previously, or if they forget about certain aspects of their
business, it will reflect badly on them.
Fortunately, there are platforms today that make this process and
many others easier by providing you with important information
right at your fingertips. One doesn’t have to keep notes in a diary
(only to forget) or go back to Excel sheets to see what the current
status of a particular lead or customer is.



4. Product Knowledge

When you call a lead or a customer or receive a call from them,
you are representing your company. At that moment, you are the
face of your company, and not knowing or having just half
knowledge about your product or service, industry trends, or
other facts will reflect badly not just on you but your entire
company as well. 
Make sure you know everything there is to know about what you
are selling or solving because without it neither will you be able
to get on a call confidently nor will you be able to convert deals
effectively. 



5. Active Listening

You need active listening skills to be a good and admired
conversationalist. A successful telemarketer will not interrupt the
person at the other end when they are talking and will listen
intently to everything that they say.
Active listening skills are important because solutions are found
in what prospects and customers say. Rather than blindly
pitching to them, if you listen to them carefully, you’ll know
exactly what their problems are and be relevant to them.



6. Objection Handling

Rather than seeing objections as obstacles, we should see them
as opportunities. The fact that your prospect or customer has
raised an objection shows that they have listened to you and are
keen to know more about your solution. 
When you deal with objections effectively, not only do you
demonstrate your expertise, but you also increase the chances of
closing a sale. As you address objections, pay careful attention to
what the other person is asking or implying and promptly resolve
their concerns. 

https://www.quora.com/What-are-the-best-ways-in-which-you-can-overcome-objections-in-sales


7. Organization

An organized approach is the key to completing tasks efficiently
and meeting customer needs effectively. An overcrowded mental
and physical environment will not lead to great results. 
To stay organized, prioritize tasks, make a schedule, fix times for
certain activities, and follow them strictly but flexibly. Here you
can implement the right CRM tools to streamline your workflow
and obtain the results that you desire. 



8. Emotional Intelligence

There are definitely going to be some angry calls among the many
calls you make or receive per day. The telecaller must be mindful
of their temper in situations like these and not react the same
way. 
Moreover, you must also keep your emotions in check. On a daily
basis, we are affected by a variety of things. If you find a situation
too overwhelming, talk it over with your friends or colleagues.
Make sure, however, that when you get on a phone call you don’t
let your emotional state affect your call.



9. Collaboration

From establishing a positive work environment to meeting
deadlines together, collaboration is essential to success. The
benefits of working collaboratively instead of individually include
improved productivity as well as employee motivation.
While telecalling is primarily an individual effort, in a broader
sense, teamwork is imperative to its success. There’s a lot that
can be learned simply by observing, and teams can learn
together by giving each other feedback and recognizing
meritorious work.   

https://neodove.com/21-ways-to-increase-the-productivity-of-telesales-agents/


The customer asks an
operator to introduce

other services
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Image to Excel
Typing Work
We are providing an opportunity to earn
weekly by just doing work simply by your
suitable environment and time. This is an
Image to excel typing work in which we will
be providing you an image which you have
to type it in excel.



Image to Excel Typing Process

This is the sample
image we have

provided

Which you have to
type in Excel sheet



Image to Excel Typing Process

Open the image
file in 'Paint'

in half window of
your screen

Here is your Excel
sheet in other half
window where you

have to type the
data 



Image to Excel Typing Process

Open the image
file in 'Paint'

in half window of
your screen

Here is your Excel
sheet in other half
window where you

have to type the
data 



Points to remember !
Alignment should be in the right side only.

Font size 14, Times new roman, bold only for

headers.

Font size 12, times new roman for customer data.

Remove hyperlinks  from email I'd.

Date of birth need to type on text format. 

Upper case or lower case (caps or small letter)

should be typed respectively or else it will be

considered under spelling mistakes.



Points to remember !
All files should be saved separately as same as image
file. All the completed work should be sent to
Quality@vflyorions.com before given time.
 Copy pate is not allowed so do not make any copy
paste on excel file, it will get rejected due to
copywright and conversion and no report will be
given.
 if you fail to submit the project on time and in given
mail id so you will not get any report and project will
get terminatied



Name Address Email Id Phone Number Country Code

What is Meant by Record 
Single User Basic Plan 

Registration Amount 3540/- 

2500 Records 

1 Row = 1 Person Biodata = 1 Record 



Our Image to Excel
Typing Plans

SINGLE USER PLAN

TWO USER PLAN

BUSINESS PLAN



Registration Fee
RS.3,540/-

Including GST
RS.5,900/-

Including GST

Work Record 2500 Record 3500 Record

Duration 7 Days 7 Days

Mistakes Allow 200 200

Total Pay
17,700/-

Including GST
28,320/- 

Including GST

SINGLE USER PLAN



Registration Fee
RS.11,800/-

Including GST
RS.17,700/-

Including GST

Work Record 5000 Record 7000 Record

Duration 10 Days 10 Days

Mistakes Allow 250 250

Total Pay
47,200/-

Including GST
74,340/- 

Including GST

TWO USER PLAN



Registration Fee
RS.23,600/-

Including GST
RS.41,300/-

Including GST

Work Record 15000 Record 30000 Record

Duration 20 Days 20 Days

Mistakes Allow 700 700

Total Pay
1,41,000/-

Including GST
3,54,000/- 

Including GST

BUSINESS USER PLAN



Process to Start
✓ Get Registered with suitable plans.
✓ Get MOU signed (Agreement between you and us.)
✓ Get Work (Image data will assigned you.)
✓ Get Complete (Data should be done in excel file, before
date and time)

https://vflyorions.com/data-entry/#


This is the work we
have send you on

your Email ID

How to start work Step 1

You have to
Download it



You have to click
'Extract to'

How to start work Step 2

You have to
Download it



after you
Extract the file

this window
will open

How to start work Step 3

Now select the
desktop and click

on 'OK' button



How to start work Step 1

This are the
Extracted Images



This are the
Project Files we
have completed

How to start work Step 1



Payment Methods
For India Clients - Bank Transfer
                                Phonepay
                                Gpay
                                 Paytm
                                Website

For International Clients - Website(RazerPay, Stripe)
                                             PayPal
                                             Western Union
                                             RiaMoney
                                             MoneyExchange



Payment process

Click here to pay



Image to Excel Typing work process

Image file Excel Sheet



APPLE apple

Apple apple

aple apple

Apple Apple

apple apple

APPLE APPLE

Image to Excel Typing work process

Click here to pay



Payment process

Here are the details
to pay

Here you have to
fill the card details

to conform the
payment



How to fill Agreement ?

In place of this 00-00-0000,
you have to fill the date of

Registration

In the given blank
place , you have to
fill your name and

address



How to fill Agreement ?

Customer have to fill its
Personal Details

Job plan will be
SINGLE USER,

SERVICE CHARGE
will be according

to the Plan



Mr. Samuel Titus
Director

Manager
Ms. Ayushi Gupta

Senior team leader
Mr. Ayush Soni

Feel free to reach out!

Do you have
any questions? 


